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8.20am

Registration

8.50am

Opening remarks from the chair

DEVELOPING THE
FRAMEWORK FOR FAMILY
WEALTH INVESTING

9.00am

Opening Presentation

72 What's different about investing
for the wealthy?

7 Steward, inheritor or owner?

7 The five risks in setting family
investment objectives

7 Educating families about risk and
managing risk appropriately

72 What can we learn from endowment
fund experiences?

Mathew Browning, Head of Investment,
Myer Family Office

INVESTMENT DISCIPLINES

9.30am

Building a “living investment policy”
for wealthy families

7 Flexibility vs procedures: What
investment processes are best
suited to wealthy families?

72 What can we learn from institutions
and what can we do better than
institutions?

7 Adopting disciplines for
performance monitoring
2 Towards an accepted approach

to investment policy for private
families

Simon Ibbetson, Managing Director,
CPG Research & Advisory

9.50am

PANEL SESSION

Monitoring, reporting and the family
investment committee

In this panel session we look more
closely at how families adopt invest-

ment disciplines. In particular we
look at how the family engages with
investment decisions, the use of
investment committees and how we
monitor and report on investment
performance.

Andrew Hector, Candor Financial
Management

Other panellists tbc

Session moderated by
Simon Ibbetson, Managing Director,
CPG Research & Advisory

10.40am

Morning coffee & exhibition

CAPITAL PRESERVATION
AND THE NEXT
GENERATION

11.10am

Educating the next generation of
family members on investing

7 How have leading families
approached this?

72 What has worked for us?

7 Psychological pitfalls and barriers
to progress

7 A look at some case studies

Dennis Jaffe Ph.D, Professor

of Organisational Systems and
Psychology at Saybrook University,
San Francisco CA

11.50am

Investment Succession

71 The case for an “Investment
Succession Plan” in wealthy family
estate planning

7 Aligning asset allocation and
investment styles across
generations

7 Tax strategies and when to bring
forward not defer tax

7 Contingency planning and educating
the next generation Investment
Custodian

7 Implementing changes in
Investment policy and process

Doug Turek, Managing Director,
Professional Wealth

12.20pm

Lunch & exhibition

STRATEGIC VS
OPPORTUNISTIC
INVESTING

1.40pm

Asian family offices and how
they invest

In this session we ask a Singapore
based fund of funds manager with
strong family office linkages and history
to explore how Asian families are
approaching investing. We look at some
of the interesting aspects of Asian
family offices including secrecy and
their willingness to work with external
advisers, recruitment of staff and risk
tolerance. Plus some insights into how
investments are selected, monitored
and managed for Asian based families.

Brad McCarthy, Director, South Asia,
Permal (Singapore] Pte. Limited

2.10pm

PANEL SESSION

Playing to your strengths: what are
the unique investment opportunities
for wealthy Australian families?

Families are often focused on capital
preservation, but are also able to

act quickly and take opportunities
unavailable to retail and institutional
investors. In this session we ask:

7 Where is the “sweet spot” for
private investors?

2 Where have the best opportunities
come from recently?

2 Where might they come from next?

7 Does taking opportunities quickly
conflict with capital preservation
objectives?

Mark Nelson, Joint CIO, Caledonia

Investments

Richard Blumberg, Executive Director,
River Capital

Other panellists thc

Session moderated by:
Farrel Meltzer, Group Managing
Director, Wingate Group

FAMILY
WEALTH
INVESTING
FORUM

3.00pm

Afternoon break & networking

FOCUS ON AFTER-TAX
PERFORMANCE

3.30pm

Efficient structures and
management of tax in investment
portfolios

For wealthier private investors
taxation of their investments is a major
barrier to investment performance.
Opportunities that look attractive
initially may be less so after-tax.

In particular there is an inherent
conflict between heavily traded
portfolios and after-tax returns.

For some, more trades = more tax.
For others, more trades = more
opportunities for profit.

In this session we examine tax
scenarios for private portfolios and
then discuss the best way to achieve
desired after-tax returns.

Panel discussion of family wealth tax
and investment experts

4.30pm

Drinks and canapes

5.30pm

Close of forum
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DENNIS JAFFE

Ph.D, Professor of Organisational Systems and Psychology at Saybrook University,
San Francisco CA

For 35 years, Dennis has helped families manage the personal and organisational
issues that lead to successful and fulfilling transfer of businesses, wealth, values,
commitments and legacies between generations. He is co-chair of the doctoral
program in Organisational Systems, and professor of Organisational Systems and
Psychology at Saybrook University in San Francisco.

BRAD MCCARTHY

Director, South Asia (Singapore), Permal

Permalis a fund of funds manager that originally emerged from a US based family
office. As a result, Permal has a natural affinity for family wealth investing and
manages money for a number of family offics in Asia and worldwide.

MATHEW BROWNING

Head of Investments, Myer Family Office

Mathew is responsible for the tailored investment advisory services provided to Myer
Family Office clients. The Myer Family Office applies the experience from its work
with five generations of the firm’'s founding family to create enduring prosperity for all
its clients and their successive generations. Prior to joining the Myer Family Office,
Mathew was a Director of Cinnabar Equities Limited and has worked in the securities
and property industries in the UK, Australia and South East Asia.

FARREL MELTZER

Founder & Group Managing Director, Wingate Group

Farrel founded the Wingate Group in 2003 after a highly successful career as

an investment banker. Recognised as one of Australia’s outstanding specialised
financial services innovators and business builders, Farrel's experience spans funds
management, private equity, private clients, debt, structured investments, corporate
advice, business strategy, capital markets, securitisation and funding for large
privately owned businesses.

ANDREW HECTOR

Founder & Managing Director, Candor Financial Management Pty Ltd (CFM), Perth, WA
CFM www.cfm.net.au is a financial management and advisory firm to ultra high net
worth clients. CFM take a holistic approach to financial management with advisers
taking the role of a private chief financial officer [PCFO) for their clients. CFM was
founded in 2004 and currently manages in excess of $500m assets and liabilities for a
small number of clients.

RICHARD BLUMBERG

Executive Director & Head of the Credit Investment Group, River Capital

River Capital was established in 1996 to manage the portfolio interest of the owners
and a select group of families and high net worth individuals. Previously Richard was
the Managing Director of Hindal Corporate, an advisory business focused on M&A,
divestments, succession planning, corporate advisory and capital markets.

MARK A. NELSON

Joint Chief Investment Officer, Caledonia (Private) Investments Pty Limited and
Caledonia Investments Pty Limited; Director of The Caledonia Foundation

Mark has approximately 20 years’ experience working in the Australian investment and
equity markets. Mark also serves as a Director and Originating Member of the Howard
Florey Institute of Experimental Physiology and Medicine.



